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MeToauyeckue yKa3aHus MO MPaKTHKe
(mucununiuna « THOCTPaHHBIH A3BIK))

IIpaxkTrueckue 3ananus 110 Kypcy «IHOCTpaHHBIN SA3bIK» NPEAHA3HAYEHBI I yJaluXCs
| kypca ounoii hopmel 00yuenus (cemectpsi |, 11).

Kypc cocroutr u3 TeopeTHyeckoil M NPAKTUYECKOM dacTei, paslieieH Ha 8§ Tewm,
OXBaTHIBAIOIIMX OCHOBHBIC acIeKThl coBpeMeHHOro Ousneca (Careers. Career plan, social
networks and career prospects; Managing people’s careers; Companies. Companies and their
types; Company performance; Selling. Ways of selling: street markets, cold calling, selling
online, B2B; E-commerce: advantages and disadvantages; Marketing. “Marketing mix”: The 4
Ps and the 4 Cs; Marketing methods. Successful and unsuccessful marketing).

Kaxnas tema npeacrasnena B Bujie 4 snementoB DYMK: KoHTEHT, rioccapuid, T€CTHI,
3aaHus (110 1Ba JOTIOTHUTEIBHBIX TEKCTA Ha KaXKAYIO TEMY).

[IpakTukym mo KakJI0l Teme MpejacTaBisieT coOOil 3ajaHMe HAa HANKCAHUE 3CCE I10
MPONICHHON TeMe, BBIIIOJHEHHE TECTOB U aHAIHU3 MPOOJIEMHBIX CUTYAIIHA.

Jlexcuueckuil U rpaMMaTUYECKUil MaTepuall AJis BBIIOJIHEHUs MPAKTUKyMa M3y4aeTcsl B
aynutopun Ha ocHoBe yucOHuka «Market Leader Pre-Intermediate». AymutopHble 3aHATHS
BKJIIOUYAIOT B ce0s aHaJIM3 MPOYUTAHHBIX JIOMa TEKCTOB, OTBETHI HA BOIPOCHI IPENOAaBaTels,
NepeBoJ;, OOCYXKJIEHHE B MAaJCHbKUX U OOJBIIMX CTYIACHUECKHX TpyIMNax MpoOIeMHBIX
CUTYyalluH, CBSI3aHHBIX C IaHHOM TEMOM, ayIUpOBaHKUE U IPOCMOTP BUAEO (ailiioB.

OCHOBHOH LIEIBbIO0 MPAKTUUYECKUX 33JaHUM Kypca SIBIISIETCS 3aKpEIJICHUE U PaCIIMpPEHUE
NPAaKTUYECKUX HAaBBIKOB, TPHOOPETEHHBIX B paMKax MPOHIEHHBIX TI'paMMaTHYECKHX U
JIEKCUYECKUX TeM. AKTMBHOE HCIIOJIb30BAHWE HOBBIX 3HAHWM M HAaBBIKOB, IIOJYYEHHBIX B XOJI€
U3YYEHUs Kypca, IO3BOJSET YYalllUMCS BBIIOJHUTh HEOOXOJUMBIH HA0Op MPaKTHUYECKUX
3aJJaHUi U 10 OKOHYAHMM M3YYEHHs Kypca CAaTh 3a4eT B 00beMe, MPEeTyCMOTPEHHOM paboueit
IIPOrpamMMoOi THCUMILIAHBI «VIHOCTpaHHBIN SI3BIKY.

B coorBercTBHM ¢ M3ydaeMOW TEMOH CTYACHTAM IPEAJIAraeTcsi BBINOJIHUTH TECTHI,
MpPE/ACTaBICHHBIE B Marepuaiax EOC, mHnammcath »5cce 1o TeMme, MNPEIJIOKEHHOU
npernoaaBaTeseM, KOTopoe mposepsercs npemnojasareneM B Offline pexume u camocrositenbHO
MOJTOTOBUTHCS K OOCYKIECHUIO IPOOJIEMHOM CUTYyalluy Ha 3aHATUH.

Hanucanue scce MOXKET OCYHIECTBIIATHCA CTYAEHTaMU B PAMKax CaMOCTOSITENIBHOM WIIN
ayIUTOpHOM paboThl Ha BBIOOp mpenofaBaTens. CTpyKTypa Kypca U CONPOBOXKIAIOLIETO €ro
AJIEKTPOHHOI'0 y4eOHOro MOCOOUS MO3BOJISET HMCIIOJIB30BaTh MaTepHallbl KaK JJIsl MPOBEICHUS
MPAKTUYECKUX (CEMMHAPCKUX) 3aHATHM, Tak M JUIsl OpPTaHU3allUd CaMOCTOSITENIBHOM pPaOOThI
CTYJEHTOB.

[Ipu camocTosTeIbHON PabOTE CTYIEHTHI BEIPA0ATHIBAIOT CIIEAYIOIINE KOMIIETEHIUH:

- YMEHUE aHaJIM3UpPOBaTh U BHIOMpATh aJEKBAaTHBIE S3BIKOBBIE (DOPMBI JJI YCHEIIHOMN
paboThI B 3aBUCUMOCTH OT LI€JH U CUTYalluu OOILEHHS;

- yMEHHE CTPOUTH IIEJIOCTHBIE JIOTHUECKHU CBSI3HBIE BBICKA3bIBAaHUS B Pa3HBIX
(YHKIMOHATBHBIX CTHIISX MUCHBMEHHOTO OOIICHUS;

- MPUHIMIIBI K METO/IbI CAMOCTOATEIbHON paboThl B (hopMe HAMCaHUSI ICCE;

- YMEHHME aJanTHpOBATHCS K PA3IUYHBIM POJISIM U K KYJIBTYPHBIM OCOOEHHOCTSIM
JIEJIOBOTO OOIIEHHUS MTPeICTaBUTENEN pa3HbIX CTPaH U HapOJIOB.

[IpakTnueckre 3agaHMs 1O HAIMCAaHUIO 3CCE MOIYT TakKe HCIOJb30BaThCs
MIPENO/IaBaTesIeM B Ka4eCTBE KOHTPOJIBHOTO 33JIaHUs 110 IPOHUIEHHOMN TEME.

OcBoenne kypca «VHOCTpaHHBIM $3bIK» IO3BOJSET CTYJEHTaM IOATOTOBUTHCA K
JaTbHEHIIEMY COBEPIICHCTBOBAHUIO HABBIKOB BIIAJICHUS AHIJMUCKUM S3BIKOM B Kypce
«/lenoBoit  aHrIMWcKMA  SA3BIK» AN Ooinee  TIOyOOKOro,  Y3KOCIEIHATH3UPOBAHHOTO
poeCCHOHAIBHOTO OOIIEHHS B YCTHON M MUCBMEHHON (hopMmax.

Ieas camocTosiTeNIbHON PadoThI N0 JucHUIUIMHE «VIHOCTpaHHBIN SI3BIK» — 3aKPENUTh
TEOPETUYECKHE 3HAHUS U MPAKTUUECKHE HABbIKU B 00JIaCTH yIpaBICHHUS.



CamocrosTenbHas pabdora TpeOyeT OT OOy4aromerocsi NpeiBapUTEIbHOTO H3YYECHUs
JUTEPATYPHI U MPOYUX MH(POPMAIIMOHHBIX HICTOYHUKOB, B TOM YHCIIC IEPHOANYECKUX U3TaHUH U

NHuTtepHeT — pecypcos.

CamocrosaTenbHas paboTa MpenrnoyiaraeT HaMMCaHME 3CCe WM TEKCTa JOKIaJa;
pa3paboTKy U pelIeHne 3aJa9u; MOUCK HHPOPMAIIUU IO TeME; TBOPUYECKOE 3a/IaHUE; TOATOTOBKY

K TECTUPOBAHUIO.

[Tepeuens TeM MPAKTUYECKHUX 3aHATUN MPEACTABICH B HIKEIIPUBEICHHOM TabHIIe.

1 CEMECTP.
Ha3zBanue tembl yueOnoii | ConepkaHue TeMbl IIepedyens camocToATENILHON
JUCIUILTAHBI JTUCIUIUIMHBI B paboThI
KOMIICTCHIUAX
1. Careers. Career plan, | OK-4 Dcce, TECThI
social networks and career
prospects
2. Managing people’s careers | OK-4 CUTYallUH JJIsl aHAJIHM3a
3. Companies. Companies OK-4 Occe, TECTHI,
and their types
4. Company performance OK-4 CUTYALMH JJIs1 aHaJIu3a

Successful and unsuccessful
marketing

2 CEMECTP.
HaszBanue temsl yueOHol | ConeprkaHue TeMbl IIepedyens camocTOATEILHON
JUCIUIINHBI JTUCIUIIMHBI B paboThI
KOMITETEHIIMSIX
1. Selling. Ways of selling: | OK- 4 Dcce, TeCTHI
street markets, cold calling,
selling online, B2B
2. E-commerce: advantages | OK-4 CUTYaIlUU JJIsl aHaJIn3a
and disadvantages
3. Marketing. “Marketing | OK-4 Dcce, TECTHI
mix”: The 4 Ps and the 4 Cs
4.  Marketing  methods. | OK-4 CUTYAIUH JIJIsl aHAJIH3a




MeToauyeckne yKa3aHHs K CAMOCTOSITE/IbHOI padoTe CTY/1eHTOB
no qucuunanne « MHOCTPaAHHBIH A3BIK. AHTJINHCKUIN»

Heab camocTosiTeILHONH PadOTHI 110 JUCHUIUIMHE «HOCTpaHHBIN SI3BIK» — 3aKPEMUTh
TEOPETUUECKHUE 3HAHUS U MPAKTUUECKUE HABBIKK B 00JIACTH YIIPaBJICHUS.

CamocrosiTennpHass pabota TpeOyeT OT OOydYaromierocs MNpeaBapUTEIBLHOTO H3Y4YCHUS
JTUTEPATyPhI U TPOYNX UH(OOPMAIIMOHHBIX KICTOYHHKOB, B TOM YHCJIE IEPUOTUYECKUX H3TAHUN U
NutepHeT — pecypcos.

CamocTtosTenpHas paboTa TMpenanoyiaracT HANMCAHHE 3CCEe WM TEKCTa JOKIIaja,
pa3paboTKy M pelIeHre 3a/1a4u; MOUCK HHPOPMAIIMH 110 TEME; TBOPUYECKOE 3aJIaHHUE; TIOJITOTOBKY

K TCCTUPOBAHUIO.

HepequL TEM IIPaKTHYCCKUX 3aHATHH npeacCTaBJICH B HHX(CHpHBeﬂeHHOﬁ Ta6nnue.

1 CEMECTP.
Ha3Banue Tembl y‘IC6HOI71 ConepmaHHe TEMBbI Hepequb CaMOCTOSITEIbHON
JUCHUITIINHBI JUCHUITJIIMHBI B pa6OTI)I
KOMIICTCHLIUAX
1. Careers. Career plan, | OK-4 Dcce, TeCThI
social networks and career
prospects
2. Managing people’s careers | OK-4 CUTYally JJIs aHAJIN3a
3. Companies. Companies OK-4 Occe, TeCTHI,
and their types
4. Company performance OK-4 CUTYAallUH I aHAJIu3a

Successful and unsuccessful
marketing

2 CEMECTP.
HasBanue tembl yue6Hoit | ConeprkaHue TeMbI [Iepedyens camocToATEILHON
JUCLIUILINHBI JUCLIUIUINHEI B paboThI
KOMIETEHIMSIX
1. Selling. Ways of selling: | OK- 4 Dcce, TeCTHI
street markets, cold calling,
selling online, B2B
2. E-commerce: advantages | OK-4 CUTYyallUU JJIs aHaJIu3a
and disadvantages
3. Marketing. “Marketing | OK-4 Dcce, TECThI
mix”: The 4 Ps and the 4 Cs
4, Marketing methods. | OK-4 CUTYAIINH JIJIs aHaJu3a




